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OUR HISTORY
Argo has been in business for over 77

-

years and still going strong. When we
started, we were just two companies

-

-

Hat, to the first 3000 BBL tank built

Name: Brad Sturge

increased to around US$15/bbl

Position: Sales Manager

Land spending declined 72 per

Favorite place traveled? Hawaii, I love
the ocean, I come from it.

Well licensing declined 13 per cent
year-over-year

packages built in Bromley, Medicine
-

EM PLOYEE SPOTLIGHT

The WTI-WCS differential

cent year-over year

with a dream of being the best in our
field. From the first 12" separator skid
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Drilling is down 26 per cent

When did you first start? Started in
October 2008. Going on 11 years here.
Favorite thing about Argo? The people
that I work with. We are like a big family.

year-over-year
out of Fort St. John, our shops have
become increasingly efficient at

forecast to continue declining in

building a multitude of process and
tank equipment. Many of the men

Capital expenditures are

2019
-

U.S. shale producers,

facing

and women are proud to call Argo.

decreasing returns and increasing

their home have been with us for 33

costs, are dialing back growth

plus years. We pride ourselves on
striving to be the best in the industry
and we couldn't do that without all of
our team members and customers! A
lot has changed in our company over
the years; however one thing has
always stayed true, our integrity to
ensure that every project is done
right! Cheers to another 77 years!!

LIGHTEN UP :)

If you
weren't in
sales what
would you
want to
do? Be a
beach
bum!

Argo YouTube

@argo.sales.inc
@Argosalesinc
Argo Sales?capability for building
oilfield equipment is impressively
diverse. Showcasing yet another
one of our latest additions to our
product lines, recently we
designed and built a 24? diameter
x 60?tall free standing vent stack
out of our Nisku location. Meeting
minus 45°C low temp material
requirements as well as including
heat resistance coatings, the stack
design was completed to ASME
STS-1 code and customer ?s
specifications. The stack was
delivered including a structural
base skid for installation on piles.
Both the vent stack and skid
designs are P. Eng stamped for AB
and SK. Thanks to an outstanding
effort by our operations group,
the project was delivered on time
and within budget.

GIVING BACK
We may have a soft spot for kids! Last year we were able to donate all
of our Hitmen tickets to Kids Up Front. After receiving hand written
notes from all the kids that attended the games, it made us realize why
we do it. These children have been affected by poverty or financial
stress, have threatening health issues, live in emergency housing, group
homes, foster care, or are new to Canada. These tickets give them a
night out to have fun and relax and most of all to be kids! Kids Up Front
helps with over 300 social and community service partner agencies
across Southern AB to provide opportunities to kids who need it most.

